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FMO (the Netherlands Development Finance Company) is the 
Dutch development bank. FMO supports sustainable private 
sector growth in developing and emerging markets by investing 
in ambitious entrepreneurs. FMO believes a strong private sector 
leads to economic and social development, empowering people to 
employ their skills and improve their quality of life. FMO focuses 
on three sectors that have high development impact: financial 
institutions, energy, and agribusiness, food & water. With an 
investment portfolio of EUR 6.2 billion, FMO is one of the largest 
European bilateral private sector development banks. www.fmo.nl

The Fund Emerging Markets  (FOM) is a joint initiative of the Dutch 
Ministry of Economic Affairs, Agriculture and Innovation and 
FMO. Main goal is to promote economic development in Emerging 
Markets by stimulating investments by Dutch companies in these 
countries. Financial markets in emerging market economies can 
prove to be inefficient. Together with higher risks and higher risk 
perception, this makes it difficult to raise capital. FOM offers a 
direct opportunity to strengthen the financial structure of a joint 
venture or subsidiary. The form is tailored to the specific finance 
needs of the enterprise and can be equity, a loan or a guarantee. 
One of the conditions of FOM finance is that the Dutch sponsor 
contributes to strengthening the financial structure of the local 
enterprise and is prepared and able to provide certain guarantees. 
The finance amounts to max. €10 million. The maturity can range 
from three to 12 years and often includes a grace period. 

FMO
P.O. Box 93060
NL- 2509 AB  THE HAGUE
The Netherlands

Anna van Saksenlaan 71
NL- 2593 HW  THE HAGUE
The Netherlands
P +31 (0)70 314 9746
P +31 (0)70 314 9912
F +31 (0)70 314 9754
E S.Duyverman@fmo.nl
   E.Bloemert@fmo.nl
www.fmo.nl

Steven Duyverman
Manager Fund Emerging Markets (FOM

Elsbeth Bloemert
Investment Officer
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IHC Merwede is focussed on the continuous development of design 
and construction activities for the specialist maritime sector. It is 
the global market leader for efficient dredging and mining vessels 
and equipment – with vast experience accumulated over decades 
– and a reliable supplier of custom-built ships and supplies for 
offshore construction.

IHC Merwede has in-house expertise for engineering and 
manufacturing innovative vessels and advanced equipment, as 
well as providing life-cycle support. Its integrated systematic 
approach has helped to develop optimum product performance and 
long-term business partnerships. The company’s broad customer 
base includes dredging operators, oil and gas corporations, offshore 
contractors and government authorities.

IHC Merwede has over 3,000 employees based at various locations 
in The Netherlands, Brazil, China, Croatia, France, India, Malaysia, 
the Middle East, Nigeria, Singapore, Slovakia, South Africa, the 
United Kingdom and the United States.

Technological innovation will remain the company’s underlying 
strength through its continuous investment in research and 
development. Moreover, it helps to safeguard a sustainable 
environment

IHC Merwede BV
P.O. Box 204
NL-3360 AE  SLIEDRECHT
The Netherlands

Molendijk 94
NL-3361 EP  SLIEDRECHT 
The Netherlands
P +31 (0) 184 41 15 55
F +31 (0) 184 41 18 84 
E p.badloo@ihcmerwede.com
www.ihcmerwede.com

Praveen Badloo
Area Manager Africa
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ILK B.V. is an international company with almost 15 years of 
experience in preserving and coating metal. Our specialty is in the 
sandblasting and spraying of various types of steel structures such 
as rigs, bridges, yachts, ships and infrastructure. In the Netherlands 
we have successfully completed many projects, Some of our projects 
include the Maeslantkering, floodgates of Rozenburg, floodgates of 
Tiel, water pipes of TU Delft and various other projects throughout 
the Netherlands and other countries.
 
Morocco is a new country for us, and we believe it has a great 
potential. Tanger, Morocco, is strategically an important harbor 
with lot of traffic of ships and goods. Here, we would like to 
investigate the possibilities for expanding our activities into the 
country. We would like to invest in Morocco, preferably with 
partners from the region. During the trade mission we would like 
to learn about the current maintenance process on structures such 
as bridges, highway poles / signs in Morocco. 

Our second activity lies in the operation of Dry Docks. During the 
trade mission we would like to understand the current organisation 
of ship maintenance in Morocco and learn about the possibilities 
for setting up a Dry Dock. We are ready to invest, together with local 
partners, in setting up our Business here. Our intention is to learn 
more about incentives from the Moroccan government and meet 
with potential business partners in our field.

ILK B.V.

ILK B.V.
Van Deventerstraat 15 B U.13
NL-3029AW  ROTTERDAM
The Netherlands
P +31 (0)6 487 49 663
E ilkbv@hotmail.nl

Seckin Ozturk 
Co-Owner 

Saïd Tachi 
Co-Owner 
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With almost 25 years of experience, International Lashing Service
BV has become the region’s most reliable multipurpose partner for
various port activities. Our core business includes the lashing and
securing of containers, break bulk and special project loads. In 
addition we are specialized in stevedoring activities and have a 
wide and directly deliverable range of lashing materials in stock.

With our team of 250 skilled and specially trained specialists we
can, on several fronts, support your company activities in a fast,
efficient and flexible way.

24/7 Service
Anticipating on the wishes of our customers we provide a round-the-
clock-service, throughout the year, 7 days per week, 24 hours per 
day. We are able to handle large quantities of work, in an efficient, 
timely and especially safe manner. Flexibility, adaptability and a 
ongoing attention to detail, are a permanent part of our business.

Lashing & Securing
International Lashing Services BV is one of the key players in the 
“lashing and securing” of your cargo in the Dutch ports. Expertise 
and flexibility are for us ongoing pillars and are underlined by 
almost 25 years experience in lashing and unlashing containers 
and project cargoes. With our team of approximately 250 expertly 
trained specialists, we work according to newest techniques and 
the latest applying standards and requirements. Besides lashing 
your cargo on board of ships we also offer this service in/on 
containers, flat racks and railway wagons. In short, for nearly 
every form of transport we can offer you our services for (sea) 
fastening your cargoes, irrespective of form, weight or volume. To 
professionally carry out these activities, we have a wide range of 
immediately available stock of several materials and sophisticated 
tools. Our primary and continuous goal is the prevention of damage 
during transport, 24 hours per day, 7 days in the week, and 365 days 
per year.

Stevedoring
The strength of our company is being all-round and act as a 
multipurpose partner for divergent harbor activities. Consequently, 
stevedoring operations are alongside our core business lashing and 
securing, part of our main competences. Due to these activities we 
are able to provide our customers with even better support in their
logistic process.

INTERNATIONAL LASHING SERVICE B.V.

cyaan= cyaan
zwart=pms 431

International Lashing 
Service B.V.
P.O. Box 5066
NL-3008 AB  ROTTERDAM
The Netherlands

Port number 2770
Willem Barentszstraat 11-19
NL-3165 AA Rotterdam-
Albrandswaard
The Netherlands
P +31 (0) 10 42 84 200
F +31 (0) 10 42 82 755
E g.baks@lashing.nl
 gbaksjr@lashing.nl
www.lashing.nl

Gerard Baks
Managing Director

Gerard Baks jr.
Operational Manager
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Lievense consulting engineers is active in the preparation, 
realisation and monitoring of infrastructure. We are specialised 
in the sectors of ports, waterways, watermanagement, civil 
engineering, pipelines and pipeline integrity. In all sectors, 
Lievense plays a prominent role in the Netherlands.

We help our clients to realize their goals, as effectively as possible 
within the present complex society, in a sustainable and responsible 
way, and within the limits of time, budget and quality.

Company Profile
From the starting date Lievense Consulting Engineers have 
always focused on challenging projects which require innovative 
solutions. Some examples are: wind power stations with energy 
accumulation basins, reclamation of offshore island for airport 
and power stations, underground transportation systems, multi-
pipeline utility tunnels and various port facilities.

Our customers include (semi-)governmental organisations 
(ministries, provinces, municipalities, water boards, port 
authorities) , industry, utility companies, project developers 
and construction contractors. Within the complex abundance of 
rules and regulations we help our clients to make their projects 
successful in a sustainable and environmentally sound way. Of 
course within schedule and budget and according to the highest 
quality standards. Our clients can count on our independent, 
professional and adequate approach of the tasks which they assign 
to us. And we are not afraid to propose innovative and creative 
solutions to make their projects successful.

Mission statement
We continuously focus on methods to achieve optimum 
performance for the benefit of our clients. Lievense Consulting 
Engineers are professionally skilled, innovative, reliable and 
customer-oriented. Our engineers and consultants are known for 
their economic designs, direct involvement and commitment of 
all team members of each project, good communication, reporting 
and management of our tasks. In every project the clients interest 
is our key motive.Lievense Consulting 

Engineers
P.O. Box 3199  
4800 DD  BREDA
The Netherlands

Tramsingel 2
4814 AB BREDA
The Netherlands
P +31 (0)76 522 50 22
F +31 (0)76 522 30 26 
E SdKluizenaar@lievense.com
www.lievense.com

Sandor de Kluizenaar
Deputy Director
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Havenbedrijf Rotterdam N.V. (or Port of Rotterdam Authority 
– hereafter “PoR”) is a publicly owned, company responsible 
for developing and managing Europe’s biggest port. The Port 
Authority leases sites to port companies and is also responsible for 
ensuring safe and efficient movement of shipping traffic within the 
port. Rotterdam handled almost 450 million tons of cargo in 2012 
by 80 terminals handling a variety of cargoes.

PoR is dedicated to connecting Rotterdam with global markets by 
strengthening the logistics and industrial networks of its clients 
as well as by creating partnerships with ports overseas. PoR 
connects Rotterdam with foreign markets by leveraging its world 
class expertise and commercial networks. PoR has been involved 
in overseas port development and management since 2002 
when it started a joint venture in Oman for the development and 
management of the port of Sohar. 

Currently PoR is in the process of establishing a greenfield port in 
Brazil with a Brazilian private company – Porto Central. Additionally 
PoR has provided comprehensive boardroom consultancy to port 
authorities around the world including TEDA (a Chinese public 
entity developing a port in Tianjin) and the port of New York and 
New Jersey among others.

Facts and figures: 
- No. 1 port in Europe 
- Port area; 12,440 hectares strectching over 42 km
- Maximum draught; 24 meter
- Shipping; approximately 33.000 sea-going vessels and 100.000 
barges per year.
- Employment; 90.000 jobs. 

Port of Rotterdam 
Authority
P.O. Box 6622 
NL-3002 AP  ROTTERDAM
The Netherlands

World Port Center (WPC)
Wilhelminakade 909 
NL-3072 AP  ROTTERDAM
The Netherlands
P +31 (0) 10 25 21 684
E r.voogt@portofrotterdam.com 
www.portofrotterdam.com

Ronald Voogt
Senior Project Manager
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Summary of core business
STC-Group is the authority on (simulator assisted) education, 
training, consultancy and research for the maritime and transport 
(related) industries.
Competency, rules and regulations, efficiency, safety and security 
are key issues in the services provided. 
STC-Group is an experienced partner, operating globally.

Products and services offered:
1. Cluster: Sea transport and related industries
 Sea shipping (Deck Officer, Marine Engineering Officer and all  
STCW’95 related courses), cruise, offshore, dredging, hydrography, 
sea fisheries.
2. Cluster: ports and terminals
 Port authorities (including Vessel Traffic Services), containers, 
dry, liquid and neo bulk handling and storage, all related terminal 
equipment.
3. Cluster: transport and logistics
 Inland waterway transport, road transport, rail transport, air 
transport, pipeline transport, ship’s agent, forwarding agent, 
loading, discharge and warehousing, customs (organisation). 
4. Cluster: process industry and energy
 Process operation and industrial maintenance (including 
refineries and power plant)

Many safety (HSSE) and security (ISPS) (related) programs are 
offered as well covering all clusters.

Centres of Excellence are operational in the Netherlands, South 
Africa, Korea, Oman, Vietnam, the Philippines and Brazil already.

STC-Group … Putting People First

STC-Group is looking for contacts in the:
•	 Public	domain;	Governments	(ministries	of	transport,	economy,	
(higher) education), parastatal (national port authorities, railway 
companies, hydrographical services), pilot organisations.
•	 Private	domain;	port	terminal	operators	(container,	bulk	(liquid	
and dry), stevedoring companies, shipping lines, agents, offshore/ 
oil & gas companies

STC-Group Holding B.V.
P.O. Box 63140 
NL-3002 JC  ROTTERDAM
The Netherlands

Lloydstraat 300  
NL-3024 EA  ROTTERDAM
The Netherlands
P +31 (0) 10 448 6024
F +31 (0) 10 448 6020
M +31(0) 6 511 99 084
E wubbolts@stc-r.nl  
www.stc-r.nl

Sander M. Wubbolts
Senior Project Manager
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Stig Consult is a hands-on strategy motivated company, progressing 
the economic development of ports, terminals, corridors and port-
cities and realty practicing overall understanding of business 
interests, concepts and processes. Stig Consult is a spatial 
organiser. Therefor we have management capabilities, thorough 
understanding of business concepts and knowledge of the edge 
between public and private. 

Examples of our products and/or fields of expertise are: Concessions, 
PPP (public-private -partnership), transactions advisory, business 
management, setup of port- and landlord operations and mastering 
port- city tension.

In the early stage of the development process there is maximum 
influence to reduce risks and to assure goals of developments and 
operations. Our focus lays on this early stage of an initiative as well 
as on the economic side of it from business perspective, rather than 
an early focus on the engineering side. Progress is a key objective 
rather than reporting as an exclusive end-result.

During the trade mission Stig Consult is looking for developments 
initiated by public or private bodies in order to support the setup 
of projects and/or operations and for an early stage preparation of 
future relationships with partners, investors or customers. Further 
Stig Consult is looking for local business partners to cooperate in 
future projects. 

Stig Consult
P.O. Box 95956
NL-2509 CA   THE HAGUE
The Netherlands

Laan van Beens 3
2289 DH  RIJSWIJK
The Netherlands
P +31 (0)88 122 21 11
M +31 (0)6 23 13 15 41
E arenso@stigconsult.com
 www.stigconsult.com

Arènso P. Bakker
Managing Partner
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Support
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Embassy of the Kingdom 
of the Netherlands

Embassy of the Kingdom of the Netherlands

40, Rue de Tunis
B.P. 329, Rabat
Royaume du Maroc
T +212 537 219 600
F +212 537 219 665
E ron.strikker@minbuza.nl

Embassy of the Kingdom of the Netherlands

40, Rue de Tunis
B.P. 329, Rabat
Royaume du Maroc
T +212 537 219 616
F +212 537 219 665
M + 212 661 097 723
E roeland.kollen@minbuza.nl

Ron Strikker
Ambassador of the Kingdom of the Netherlands 
to the Kingdom of Morocco

Roeland Kollen
Head of the Economic Divison

Embassy of the Kingdom of 
the Netherlands
40 Rue de Tunis
Quartier Tour Hassan
Rabat
Maroc
P +212 537 219 600
F +212 537 219 665
E rab@minbuza.nl

Consulate General
57, Rue Salim Echerkaoui,
Résidence Al Hadi "A" 
5° étage - appt 17
Casablanca 20360
BP 15951
Maroc
P +212 522 26 28 28
F +212 522 26 89 78
E info@cgcasnetherlands.org

Consulate Nador
39, Route Principale de Taouima 
6200 Nador
Maroc
T +212 536 604 848
F +212 536 320 934
E consulatpaysbasnador@gmail.com

http://marokko.nlambassade.org/
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Organisation
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The Netherlands Council for Trade Promotion (NCH) is the leading 
private Dutch Trade Promotion organization in The Netherlands. 
Currently, we work with approximately 24,000 clients and 150 
corporate executives. NCH has solid partnerships with Chambers 
of Commerce in 38 countries worldwide and a close relationship 
with governments. As an important platform for the international 
business community, NCH provides useful information and 
organizes seminars, events, C-level conferences, incoming 
and outgoing missions and Holland Pavilions on international 
exhibitions worldwide.

NCH is the only organisation in the Netherlands that offers a unique 
network of 35 bilateral business councils, creating and connecting a 
network of leading Dutch business representatives. This worldwide 
network of business councils under the umbrella of NCH makes 
NCH different from other trade promotion organisations. Almost 
in every regional business council the Dutch government is 
represented in order to stimulate public-private cooperation in 
these councils. 

A lot of the activities of NCH are executed in close cooperation with 
the Dutch Ministry of Economic Affairs and the Ministry of Foreign 
Affairs. Other organisations which NCH often cooperates with 
are local Chambers of Commerce, industry associations, banks, 
consultants and law firms.

NCH works closely with the Netherlands-Morocco Council for 
Trade Promotion in promoting Dutch companies to do business 
in Morocco. During the last 30 years, NCH and its partners have 
organized a lot of activities in order to strengthen trade between 
Morocco and The Netherlands.

NCH organises high quality trade missions and events in order 
to support Dutch companies in their endeavours towards the 
Moroccan market, in close cooperation with the Dutch government, 
Dutch municipalities, partners and Embassies. We are excited to 
present our Dutch trade delegation to Moroccan counterparts, and 
are available to support any follow-up activities.

Netherlands Council for 
Trade Promotion (NCH)
P.O. Box 10
NL-2501 CA  THE HAGUE
The Netherlands

WTC Plaza (Tower D, 4th floor)
Prinses Beatrixlaan 712
NL-2595 BN  THE HAGUE
The Netherlands
P +31 (0)70 344 15 15
E info@nchnl.nl
www.handelsbevordering.nl

Jan Siemons
Managing Director

Mohamed Laroussi Tahiri
Chairman Netherlands - Morocco Council 
for Trade Promotion
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Connect2MENA assists companies to access markets in Europe, 
the Middle East and North Africa.  Our goal is to provide our clients 
with the best services with a personal approach. Connect2MENA 
aims to be your partner for doing business in Europe and the MENA 
region.

Morocco has a stable economy with a sustained economic growth of 
5% per year. There are a lot of opportunities for Dutch companies  
in Morocco, in many fields and sectors. For example, in the sectors 
Transport and Logistics, Maritime and Offshore, Agriculture 
and Construction.However, there are also  cultural differences, 
language barriers and different ways of doing business between 
Dutch and Moroccan entrepreneurs. Our vision is to bridge the 
gap between the Netherlands and Morocco and promote business 
opportunities between these two countries. Connect2MENA B.V. 
strives  to be the portal for Dutch companies to Morocco and vice 
versa.

Whether you are looking for investment opportunities in Morocco or 
expand your business to Morocco, Connect2MENA offers advisory 
services and market research you need to connect with lucrative 
business opportunities. In addition, we will help you develop 
market entry strategies and trade representations that align with 
your particular business objectives and help you complete your 
transaction.

Our offices in Morocco and the Netherlands are working very closely 
with the Netherlands Council for Trade Promotion to promote and 
to expand business opportunities between the two countries.

In brief, our services include:
•	Market	analysis
•	Matchmaking
•	Market	entry	strategies
•	Project	Management
•	Advisory	Services
•	Partner	search
•	Business	plans
•	Finance	&	Investment	Acquisition

Connect2MENA B.V.
Laan op Zuid 242
NL-3071 AA  ROTTERDAM
The Netherlands

WTC Plaza (Tower D, 4th floor)
Prinses Beatrixlaan 712
NL-2595 BN  THE HAGUE
The Netherlands
P +31 (0)70 344 15 15
E info@connect2mena.com
www.connect2mena.com
linkedin.com/company/connect2mena
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Contact

Netherlands Council for
Trade Promotion (NCH)
WTC Plaza
Prinses Beatrixlaan 712
NL-2595 BN Den Haag
P  +31 (0)70 344 15 15
M  +31 (0)6 42 10 80 37
E miaallala@nchnl.nl
www.handelsbevordering.nl

Netherlands Council for
Trade Promotion (NCH)
WTC Plaza
Prinses Beatrixlaan 712
NL-2595 BN Den Haag
P  +31 (0)70 344 15 15
M  +31 (0)6 41 36 12 90
E kchan@nchnl.nl
www.handelsbevordering.nl

Mohammed L. iaallala

Yin-Kwan Chan
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